
Top Tips From The Field
Members of the FAAR Education Committee and our Affiliate Marketing Partners weigh in on top
tips for agents during this time of COVID-19 impacting the real estate business.

Stick to a routine. 
Update your social media and
websites like Realtor.com and
other listing sites.
Earn a certification or designation.  
Embrace video!  Let your current
and past clients “see” you on
social media or YouTube.  
Don’t stop reaching out to your
current or past clients during this
time.  They will appreciate you
checking in.

Working on yourself
during a pandemic 

It’s a good safeguard for both buyers
and sellers during this time since so
many things are backed up and can
cause delays.  
If opting to use the form, select EITHER
option 3 or 4, but NOT both. 
Watch the Virginia Realtors® and NVAR
tutorials about how to use the forms
available. Links to the tutorials and
many other resources are posted on
the FAAR website at
www.faarmembers.com/coronavirus.

Using the COVID-19
Addendum

Build rapport with the agent on the
other side, with their lender, and
with their title company.  
Prepare sellers for showing their
home by opening all the doors
and switching on all the lights.
Ensure that all photos of a
property and a property’s feature
sheet in the MLS have as many
details as possible.

Seller Tips
 Send buyers listing links and require that
they view them first and then follow up
with driving by the house first before
showing it to them.
Educate your buyers before showing any
homes.
Check in with your lender as much as you
can. It’s vital to get updates on pre-
qualifications or any properties that are
under contract and ensure clear
communication among you as the agent,
the lender, and your clients.

Buyer Tips

Find more  COVID-19 information on faarmembers.com/coronavirus
These tips are provided as best practices from personal experience and do not constitute legal advice.  Any questions regarding real estate
should be directed to one’s broker for discussion and guidance.


